GREAT

MARKETING
WORKS.

ction
‘Press the flesh’ time with sales skills and
networking

This full-day sales workshop will:

Deliver an action plan based course to equip your clients with the fundamental
knowledge needed to apply sales techniques

Include numerous elements of interactivity, practical activities and exercises to
reinforce the theoretical content. Attendees will discover how sales really works

Show how to approach appointment setting and learn how to uncover customer
needs

Cover sales skills, including all manner of questioning techniques, overcoming
objections and closing techniques

Teach how to conduct client visits and how to conduct long-term customer
relationships

Outcomes:

Create people who love the sales process and are eager to sell themselves

Give people the passion they need for selling their business

“Very informative workshop, covering a huge amount of material in a very short
time. Delivered in a very lively manner, with lots of high energy. They also
ensured that everyone was involved and that there was something for everyone.
Highly recommended. ”



